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Exposure by impact theme

The Federated Hermes Impact Opportunities Strategy is a high-conviction 
global equity strategy with a bold objective. It aims to generate long-term 
outperformance by investing in companies succeeding in their core purpose: 
to generate value by creating positive and sustainable change that addresses 
the underserved needs of society and the environment. In this way, it focuses 
on tomorrow’s leading companies – today.

We take a thematic approach: our holdings fit into one or more of nine impact themes that are aligned with 
the Sustainable Development Goals (SDGs) of the United Nations (UN).
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THEMATIC FOCUS: 

Future Mobility: Navigating the road ahead for 
electric vehicles

The poster children of the energy transition, 
electric vehicles (EVs), are reaching 
adolescence. While some short-term growing 
pains are inevitable, the future of electric 
transportation looks healthy. By ensuring 
exposure to suppliers involved in the electric 
revolution, we aim to deliver maximum 
impact and return at minimum risk.

 A Short-term challenges including the energy crisis 
in Europe, the end of Chinese subsidies and global 
recession fears may slow the momentum behind 
electric vehicle sales in 2023. However, we expect 
the EV market to experience huge growth over the 
long term. 

 A Currently, EV start-ups are battling to scale, capture 
market share and reach profitability, while legacy 
automakers are largely cannibalising their own 
traditional internal combustion engine vehicle sales . 
We therefore see exposure through suppliers as the 
best way to invest in this theme.

Fast reading:

The case for EVs 
According to the International Energy Agency (IEA), transport 
has the highest reliance on fossil fuels of any sector, and 
accounted for 37% of global carbon dioxide emissions from 
end-use sectors in 2021.1 Passenger cars produced 41% of 
CO2 emissions from transportation; while vans, trucks, buses 
and motorcycles together made up a further 37%.2

Figure 1: Carbon dioxide emissions produced by transportation 
worldwide in 2020, by subsector
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Source: Statista, as at 2023.

The replacement of traditional internal combustion engine (ICE) 
powered vehicles with electric vehicles is therefore a core 
component of the transition to a more sustainable future. EV 
rollout aligns closely with a number of United Nations Sustainable 
Development Goals, most obviously SDG 7 (Affordable and Clean 
Energy) and SDG13 (Climate Action). EV uptake can also influence 
SDG 3 (Good Health and Wellbeing) and SDG 11 (Sustainable 
Cities and Communities). 

1 https://www.iea.org/topics/transport.
2 https://www.statista.com/statistics/1185535/transport-carbon-dioxide-emissions-breakdown/.
3 https://www.iea.org/topics/transport.

Transport accounted for

of global carbon dioxide 
emissions from end-use 
sectors in 2021.337%

https://www.statista.com/statistics/1185535/transport-carbon-dioxide-emissions-breakdown/
https://www.iea.org/topics/transport
https://www.statista.com/statistics/1185535/transport-carbon-dioxide-emissions-breakdown/
https://www.iea.org/topics/transport
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Changing gear: Is the EV market at an 
inflection point? 
According to S&P Global Mobility, EV sales grew by about 
36% year-on-year from 2021-2022.4 There are, however, some 
short-term challenges for the market to negotiate, as a result 
of which many industry observers expect sales growth to slow 
down in 2023: 

 A The energy crisis in Europe has driven up electricity prices, 
making EVs temporarily less attractive to buyers in this  
key region.

 A China is withdrawing longstanding subsidies for EVs, while 
European countries are also looking to scale back financial 
incentives as EVs become more established.

 A Fears of a global recession are driving down new vehicle 
sales generally.

Beyond this short-term friction, however, the evidence 
indicates that future demand is likely to be high: 

 A The direction of travel of policy and regulation globally is 
highly positive for the energy transition in general and EVs 
in particular.

 A The US Inflation Reduction Act and Europe’s REPowerEU 
initiative will provide an economic boost that will help scale 
the necessary infrastructure and develop key technology.

 A The scaling of battery production in ‘gigafactories’ will 
result in a rapid fall in costs (while EVs are currently more 
expensive than ICE vehicles, this is because the lithium-
ion batteries they use are expensive to produce – they are 
otherwise simpler and therefore cheaper to build). 

 A Better battery technology will reduce charging times and 
improve vehicle range, while the charging network will 
grow; this will resolve the issue of ‘range anxiety’.6

Our view is that EV uptake will reach a ‘tipping point’ as better 
battery and charging technology improves useability and 
prices come down. As a result, despite some short-term 
headwinds, we expect the EV market to grow significantly in 
the medium-to-long term. 

This expectation is supported by research by BloombergNEF, 
which predicts that in the wake of the Inflation Reduction Act 
(IRA) more than half of car sales in the US – a market where EV 
uptake has been relatively slow – are now expected to be 
electric by 2030.7

Overall, the bigger picture means that the industry will need 
to plan for significantly increased volumes. Eliminating supply 
chain bottlenecks and ensuring adequate growth in the 
production of the metals and minerals essential for EV power 
trains – which take energy stored n a vehicle’s battery system 
and supply it to the motors – will be critical.

Figure 2: Battery electric vehicles (BEVs) could make up majority of 
new cars sold globally by 2035
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Note: Less than 1% of vehicles sold are projected to be fuel cell 
electric.

Source: Boston Consulting Group (BCG), as at 2022.

Figure 3: Projected US EV adoption is accelerating
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4  https://www.spglobal.com/commodityinsights/en/market-insights/blogs/metals/013123-ev-sales-momentum-to-face-challenges-in-2023-but-long-term-expectations-
unaffected.

5  https://www.spglobal.com/commodityinsights/en/market-insights/blogs/metals/013123-ev-sales-momentum-to-face-challenges-in-2023-but-long-term-expectations-
unaffected.

6  ‘Range anxiety’ describes the issue of consumers not wanting to buy an EV because of the lower distance between refuelling and slower refuelling times compared to 
ICE vehicles.

7 https://www.bloomberg.com/news/articles/2022-09-20/more-than-half-of-us-car-sales-will-be-electric-by-2030.

EV sales grew by about

year-on-year from 2021-2022.5

36%

Our view is that EV uptake will reach 
a ‘tipping point’ as better battery and 
charging technology improves useability 
and prices come down.

NAVIGATING THE ROAD AHEAD FOR ELECTRIC VEHICLES

https://insideevs.com/news/606721/ev-adoption-above-expectations/
https://insideevs.com/news/606721/ev-adoption-above-expectations/
https://www.spglobal.com/commodityinsights/en/market-insights/blogs/metals/013123-ev-sales-momentum-to-face-challenges-in-2023-but-long-term-expectations-unaffected
https://www.spglobal.com/commodityinsights/en/market-insights/blogs/metals/013123-ev-sales-momentum-to-face-challenges-in-2023-but-long-term-expectations-unaffected
https://www.spglobal.com/commodityinsights/en/market-insights/blogs/metals/013123-ev-sales-momentum-to-face-challenges-in-2023-but-long-term-expectations-unaffected
https://www.spglobal.com/commodityinsights/en/market-insights/blogs/metals/013123-ev-sales-momentum-to-face-challenges-in-2023-but-long-term-expectations-unaffected
https://www.bloomberg.com/news/articles/2022-09-20/more-than-half-of-us-car-sales-will-be-electric-by-2030
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What is SiC and what are its advantages? 
 A Silicon carbide (SiC) is a hard, crystalline compound of 

silicone and carbide, also referred to as ‘carborundum’; 
it is the world’s third-hardest composite material, and, 
crucially, is able to withstand higher electrical fields.

 A Using SiC wafers in EV power electronics means chips 
can run at higher voltages and higher temperatures, 
improving power density. This also improves the power 
losses in the inverter, meaning better overall system 
efficiency of around 99% can be achieved vs. ~95% 
with silicon insulated-gate bipolar transistors (IGBTs). 
This translates to increased vehicle range of up to 10%.

 A Improved battery efficiency enables the use of smaller, 
lighter battery packs and cooling systems; this also 
means the weight of the vehicle’s supporting structure 
can be reduced. SiC also allows a simplified circuit 
design, resulting in a reduction in the size, weight and 
cost of the control system. Overall weight savings per 
car can be 150-200kg.

 A As a result, SiC devices are increasingly preferred in 
high-voltage power converters over traditional silicon-
based designs; however, SiC wafers are tricky, time-
consuming and costly to make, creating high barriers 
to entry and giving sector leaders a strong advantage.

Sparks and transformers: A challenging 
environment for EV manufacturers 
While there’s plenty of open road ahead, it’s still early in the 
race to be predicting individual winners. As a relatively new, 
high growth market with excellent long-term prospects, the 
EV industry is full of young, dynamic companies. However, 
vehicle research and development is extremely costly, and 
production at scale even more so – most pure EV 
manufacturers have therefore yet to turn a profit, and their 
success in a highly competitive market is far from assured.

Major legacy automakers such as Ford and Toyota (which 
recently revamped its strategy towards an ‘EV-first mindset’) 
are also focusing on an electric future. However, so far, they 
are mainly cannibalising their own sales rather than seeing 
dramatic growth.

Even Tesla, whose first truly affordable car (expected to cost less 
than £20,000) is due by the end of the year, has its problems. As 
well as a recent major recall8, the company has been hit by 
labour shortages9, particularly in Europe, and has dropped the 
price of its models in China to stimulate demand.10 

As such, although the long-term prospects for the overall 
market are excellent, the investment potential of any single 
manufacturer is difficult to guarantee.

Indirect current: Why suppliers are the most 
interesting EV market play right now
As a high-conviction, impact-focused strategy, we are looking 
for companies with the potential for long-term 
outperformance both in terms of financial returns and driving 
sustainable change. From an investment standpoint, the EV 
market has the potential to deliver strong growth and 
outperformance. It also aligns well with our Future Mobility 
and Energy Transition impact themes.

However, we prefer companies with strong market share. 
As already noted, unlike many tech subsectors, the existence 
of incumbents and the brand-led nature of the automotive 
industry makes it highly competitive and hard to dominate. 
Given the difficulties in predicting clear winners, we think 
there are better ways to play the EV theme than investing 
directly in vehicle manufacturers.

Auto suppliers that provide key parts to the automotive 
industry are an excellent way of gaining indirect exposure to 
the market. In particular, we prefer to focus on those suppliers 
developing products essential for the electrically powered, 
self-driving vehicles of the future.

One example of a key technology is the silicon carbide (SiC) 
wafer. SiC has great potential in the automotive industry – in 
fact it’s likely that all electric vehicles will eventually use SiC 
chips. The significant expected growth in the EV market is 
therefore a major potential driver for the SiC market.

The significant expected growth in 
the EV market is a major potential 
driver for the Silicon Carbide (SiC) 
wafer market.

The strategy has exposure to SiC and other leading edge 
automotive technologies through holdings including 
multinational semiconductor producer STMicroelectronics; 
read the case study that follows to learn more.

8  https://www.forbes.com/sites/qai/2023/02/20/tesla-recall-hits-nearly-
363000-cars-with-full-self-driving-software/.

9  https://www.wired.com/story/tesla-vacancies-staff-shortage-berlin/.
10  https://insideevs.com/news/630106/tesla-model3-modely-prices-

china-january2023/.=

Given the difficulties in predicting 
clear winners, we think there are 
better ways to play the EV theme 
than investing directly in vehicle 
manufacturers.

https://www.forbes.com/sites/qai/2023/02/20/tesla-recall-hits-nearly-363000-cars-with-full-self-driving-software/
https://www.forbes.com/sites/qai/2023/02/20/tesla-recall-hits-nearly-363000-cars-with-full-self-driving-software/
https://www.wired.com/story/tesla-vacancies-staff-shortage-berlin/
https://insideevs.com/news/630106/tesla-model3-modely-prices-china-january2023/
https://insideevs.com/news/630106/tesla-model3-modely-prices-china-january2023/
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STMicroelectronics
STMicroelectronics is a global Integrated Device 
Manufacturer (IDM) that provides proprietary 
technologies for industrial, consumer electronics, 
communications, computer equipment and 
automotive applications, including EVs.

Impact themes:  
Future Mobility  
Energy Transition

CASE STUDY

French-Italian multinational STMicroelectronics (‘ST’) 
produces analogue semiconductors for the global market. 
With annual revenues of over $13bn, it is one of the top five 
players in this space. The company has 14 manufacturing 
sites globally, including both wafer processing and assembly.

ST is attractively valued and is a leader in several areas 
of high structural growth. It is directly exposed to the 
electrification of our world and is leading innovation in fields 
that promise to significantly reduce global emissions. The 
firm’s products are sold predominantly into the Asian 
electronics value chain, but in terms of end use are employed 
across a balanced regional profile (41% Americas, 34% APAC, 
25% EMEA).

Why we’re invested
Sustainability has been integral to ST’s business model for 
over a quarter of a century. The company first established an 
environmental policy in 1993 and published its first 
environmental report in 1997. 

Arguably the firm’s products have always been a ‘net good’ 
for society, enabling wider technological innovations and 
helping improve energy efficiency. Today, ST is leading the 
charge on silicon carbide (SiC) power electronics, a 
technology that promises to save millions of tonnes of CO2. 
Wolfspeed estimate that the lifetime GHG emissions 
reduced by using SiC is a single EV sedan is approx. 690kg 
CO2 eq over its nearest alternative.

SiC has enormous potential for use in electric vehicles (EVs) 
to drive improved efficiency and enhance vehicle 
performance. These improvements are helping to accelerate 
EV adoption by overcoming hurdles such as range anxiety, 
resulting in a growing positive downstream impact.

ST also has a class-leading portfolio of products in 
Advanced Driver Assistance Systems (ADAS). These are an 
increasingly common set of automotive technologies that 
include blind spot detection, lane departure warning, 
collision warning, adaptive cruise control and park assist.

Given its strong position in these leading-edge 
technologies, ST is well-placed to benefit strongly from 
the evolution of the automotive sector, even if the overall 
market is flat in terms of sales growth. We estimate the 
company could reach around $2bn in revenues from SiC 
alone by 2025. 

ST is leading the charge on silicon 
carbide (SiC) power electronics, a 
technology that promises to save 
millions of tonnes of CO2. 

Wolfspeed estimate that the lifetime 
GHG emissions reduced by using SiC 
is a single EV sedan is approx. 

690kg CO2 eq over its 
nearest alternative.

Goals and targets

The above does not represent all of the securities held in 
the portfolio and it should not be assumed that the above 
securities were or will be profitable. This information does 
not constitute a solicitation or offer to any person to buy or 
sell any related securities or financial instruments.

25 years
ST started sustainability 
reporting in 1997.

20% Reduction of energy 
consumption per wafer by 
2025 vs. 2016.

2027 ST is committed to being 
carbon neutral by 2027.

100% All the company’s direct 
energy needs will be met by 
renewable energy by 2027.
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The value of investments and income from them may go down as well as up, and you may not get back the original amount invested. Any investments 
overseas may be affected by currency exchange rates. Past performance is not a reliable indicator of future results and targets are not guaranteed.

For professional investors only. This is a marketing communication. It does not constitute a solicitation or offer to any person to buy or sell any related securities, 
financial instruments or financial products. No action should be taken or omitted to be taken based on this document. Tax treatment depends on personal 
circumstances and may change. This document is not advice on legal, taxation or investment matters so investors must rely on their own examination of such 
matters or seek advice. Before making any investment (new or continuous), please consult a professional and/or investment adviser as to its suitability. Any opinions 
expressed may change. All figures, unless otherwise indicated, are sourced from Federated Hermes. Whilst Federated Hermes has attempted to ensure the accuracy 
of the data it is reporting, it makes no representations or warranties, expressed or implied, as to the accuracy or completeness of the information reported. The data 
contained in this document is for informational purposes only, and should not be relied upon to make investment decisions. Federated Hermes shall not be liable 
for any loss or damage resulting from the use of any information contained on these pages. All performance includes reinvestment of dividends and other earnings. 
Please consider all strategy characteristics when investing and not just ESG characteristics.

Federated Hermes refers to Federated Hermes Limited (“Federated Hermes”). The main entities operating under Federated Hermes are: Hermes Investment 
Management Limited (“HIML”); Hermes Fund Managers Ireland Limited (“HFMIL”); Hermes Alternative Investment Management Limited (“HAIML”); Hermes Real 
Estate Investment Management Limited (“HREIML”); Hermes Equity Ownership Services Limited (“EOS”); Hermes Stewardship North America Inc. (“HSNA”); 
Hermes GPE LLP (“Hermes GPE”); Hermes GPE (USA) Inc. (“Hermes GPE USA”), Hermes GPE (Singapore) Pte. Ltd (“HGPE Singapore”), Federated Investors 
Australia Services Pty Ltd. (“FIAS”) and Federated Hermes Japan Ltd (“FHJL”). HIML, HAIML and Hermes GPE are each authorised and regulated by the Financial 
Conduct Authority. HAIML and HIML carry out regulated activities associated with HREIML. HIML, Hermes GPE and Hermes GPE USA are each a registered 
investment adviser with the United States Securities and Exchange Commission (“SEC”) and HAIML and HFMIL are each an exempt reporting adviser. HGPE 
Singapore is regulated by the Monetary Authority of Singapore. FHJL is regulated by Japan Financial Services Agency. FIAS holds an Australian Financial Services 
Licence. HFMIL is authorised and regulated by the Central Bank of Ireland. HREIML, EOS and HSNA are unregulated and do not engage in regulated activity.

In the European Economic Area (“EAA”) this document is distributed by HFMIL. Contracts with potential investors based in the EEA for a segregated account will be 
contracted with HFMIL.

Issued and approved by Hermes Investment Management Limited which is authorised and regulated by the Financial Conduct Authority. Registered address: Sixth 
Floor, 150 Cheapside, London EC2V 6ET. Telephone calls may be recorded for training and monitoring purposes. Potential investors in the United Kingdom are 
advised that compensation may not be available under the United Kingdom Financial Services Compensation Scheme.

The strategy has environmental and/or social characteristics and so may perform differently to other strategies, as its exposures reflect its sustainability criteria.

In Argentina: These materials and the information contained herein does not constitute and is not intended to constitute an offer and accordingly should not be 
construed as such. The products or services referenced in these materials may not be licensed in all jurisdictions, and unless otherwise indicated, no regulator or 
government authority has reviewed these materials, or the merits of the products and services referenced herein. These materials and the information contained 
herein has been made available in accordance with the restrictions and/or limitations implemented by any applicable laws and regulations. These materials are 
directed at and intended for institutional investors (as such term is defined in each jurisdiction in which these materials are being marketed). These materials are 
provided on a confidential basis for informational purposes only and may not be reproduced in any form. Before acting on any information in these materials, 
prospective investors should inform themselves of and observe all applicable laws, rules and regulations of any relevant jurisdictions and obtain independent advice 
if required. These materials are for the use of the named addressee only and should not be given, forwarded or shown to any other person (other than employees, 
agents or consultants in connection with the addressee’s consideration thereof).

In Australia: This Strategy Document relates to potential offer of financial products or investment opportunities in Australia (Investment opportunities). Both Hermes 
Investment Management Ltd (HIML) and Federated Investors Australia Services Ltd. ACN 161 230 637 (FIAS) are the distributors of the Investment opportunities. 
HIML does not hold an Australian financial services licence (AFS licence) under the Corporations Act 2001 (Cth) (“Corporations Act”). HIML operates under the 
relevant class order relief from the Australian Securities and Investments Commission (ASIC) while FIAS holds an AFS licence (Licence Number – 433831).

The offer of Investment opportunities only made in circumstances under which no disclosure is required under Chapter 6D and Part 7.9 of the Corporations 
Act. Nothing in this Strategy Document is, or purports to be, an offer to a person to whom disclosure would be required under Chapter 6D or Part 7.9 of the 
Corporations Act.

This Strategy Document is not a disclosure document under Chapter 6D of the Corporations Act or a product disclosure statement for the purposes of Part 7.9 of the 
Corporations Act. This Strategy Document has not been and will not be lodged with ASIC and does not contain all the information that a disclosure document or a 
product disclosure statement is required to contain. The distribution of this Strategy Document in Australia has not been authorised by ASIC or any other regulatory 
authority in Australia. In addition, the Strategy is not a registered managed investment scheme, as defined in the Corporations Act.

This Strategy Document is provided for general information purposes only and is not intended to constitute, and does not constitute, the provision of any financial 
product advice or recommendation and must not be relied upon as such. This Strategy Document is not intended to influence a person in making a decision in 
relation to a particular financial product or class of financial products, or an interest in a particular financial product or class of financial products.

This Strategy Document has been prepared without taking account of your objectives, financial situation or needs and you should obtain independent professional 
financial advice that considers your circumstances before making any financial or investment decisions.

In Bahrain: This document has not been approved by the Central Bank of Bahrain which takes no responsibility for its contents. No offer to the public to purchase 
the strategies will be made in the Kingdom of Bahrain and this document is intended to be read by the addressee only and must not be passed to, issued to, or 
shown to the public generally.

In Brazil: The strategies may not be offered or sold to the public in Brazil. Accordingly, the strategies have not been nor will be registered with the Brazilian 
Securities Commission – CVM nor have they been submitted to the foregoing agency for approval. Documents relating to the strategies, as well as the information 
contained therein, may not be supplied to the public in Brazil, as the offering of strategies is not a public offering of securities in Brazil, nor used in connection with 
any offer for subscription or sale of securities to the public in Brazil.

In Brunei: This document is intended for distribution only to specific classes of investors as specified in the Order and must not, therefore, be delivered to, or 
relied on by, a retail client. The Autoriti Monetari Brunei Darussalam is not responsible for reviewing any documents in connection with these strategies. Prospective 
purchasers of the strategy should conduct their own due diligence.

In Chile: Federated Hermes is not registered or licensed in Chile to provide managed account services and is not subject to the supervision of the Comisión para el 
Mercado Financiero of Chile (“CMF”). The managed account services may not be publicly offered or sold in Chile.

In China: This document does not constitute a public offer of the strategies in the People’s Republic of China (the “PRC”). The strategies are not being offered 
or sold directly or indirectly in the PRC to or for the benefit of, legal or natural persons of the PRC. Further, no legal or natural persons of the PRC may directly 
or indirectly purchase any of the strategies or any beneficial interest therein without obtaining all prior PRC’s governmental approvals that are required, whether 
statutorily or otherwise. Persons who come into possession of this document are required by the issuer and its representatives to observe these restrictions.

In Colombia: This document does not have the purpose or the effect of initiating, directly or indirectly, the purchase of a product or the rendering of a service 
by Federated Hermes (“investment adviser”) to Colombian residents. The investment adviser´s products and/or services may not be promoted or marketed 
in Colombia or to Colombian residents unless such promotion and marketing is made in compliance with decree 2555 of 2010 and other applicable rules and 
regulations related to the promotion of foreign financial and/or securities related products or services in Colombia. The investment adviser has not received 
authorisation of licensing from the Financial Superintendency of Colombia or any other governmental authority in Colombia to market or sell its financial products 
or services in Colombia. By receiving this document, each recipient resident in Colombia acknowledges and agrees that such recipient has contacted the 
investment adviser at its own initiative and not as a result of any promotion or publicity by the investment adviser or any of its representatives. Colombian residents 
acknowledge and represent that (1) the receipt of this presentation does not constitute a solicitation from the investment adviser for its financial products and/or 
services, and (2) they are not receiving from the investment adviser any direct or indirect promotion or marketing of financial products and/or services.
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In Hong Kong: The contents of this document have not been reviewed by any regulatory authority in Hong Kong. You are advised to exercise caution in relation to 
the offer. If you are in any doubt about any of the contents of this document, you should obtain independent professional advice. The strategies are not authorised 
under Section 104 of the Securities and Futures Ordinance of Hong Kong by the Securities and Futures Commission of Hong Kong. Accordingly, the distribution of this 
document, and the placement of interests in Hong Kong, is restricted. This document may only be distributed, circulated or issued to persons who are professional 
investors under the Securities and Futures Ordinance and any rules made under that Ordinance or as otherwise permitted by the Securities and Futures Ordinance.

In Israel: This document has not been approved by the Israel Securities Authority and will only be distributed to Israeli residents in a manner that will not constitute 
“an offer to the public” under sections 15 and 15a of the Israel Securities Law, 5728-1968 (“the Securities Law”) or section 25 of the Joint Investment Trusts Law, 5754-
1994 (“the Joint Investment Trusts Law “), as applicable. The strategies are being offered to a limited number of investors (35 investors or fewer during any given 12 
month period) and/or those categories of investors listed in the First Addendum (“the Addendum”) to the Securities Law, (“Sophisticated Investors”) namely joint 
investment funds or mutual trust funds, provident funds, insurance companies, banking corporations (purchasing strategies for themselves or for clients who are 
Sophisticated Investors), portfolio managers (purchasing strategies for themselves or for clients who are Sophisticated Investors), investment advisors or investment 
marketers (purchasing strategies for themselves), members of the Tel-Aviv Stock Exchange (purchasing strategies for themselves or for clients who are Sophisticated 
Investors), underwriters (purchasing strategies for themselves), venture capital funds engaging mainly in the capital market, an entity which is wholly-owned by 
Sophisticated Investors, corporations, (other than formed for the specific purpose of an acquisition pursuant to an offer),with a shareholder’s equity in excess of NIS 
50 million, and individuals in respect of whom the terms of item 9 in the Schedule to the Investment Advice Law hold true investing for their own account, each as 
defined in the said Addendum, as amended from time to time, and who in each case have provided written confirmation that they qualify as Sophisticated Investors, 
and that they are aware of the consequences of such designation and agree thereto; in all cases under circumstances that will fall within the private placement or 
other exemptions of the Joint Investment Trusts Law, the Securities Law and any applicable guidelines, pronouncements or rulings issued from time to time by 
the Israel Securities Authority. This document may not be reproduced or used for any other purpose, nor be furnished to any other person other than those to 
whom copies have been sent. Any offeree who purchases strategies is purchasing such strategies for its own benefit and account and not with the aim or intention 
of distributing or offering such strategies to other parties (other than, in the case of an offeree which is a Sophisticated Investor by virtue of it being a banking 
corporation, portfolio manager or member of the Tel-Aviv Stock Exchange, as defined in the Addendum, where such offeree is purchasing strategies for another 
party which is a Sophisticated Investor). Nothing in this document should be considered investment advice or investment marketing as defined in the Regulation of 
Investment Counselling, Investment Marketing and Portfolio Management Law, 5755-1995. Investors are encouraged to seek competent investment counselling from 
a locally licensed investment counsel prior to making the investment. As a prerequisite to the receipt of a copy of this document a recipient may be required by the 
Issuer to provide confirmation that it is a Sophisticated Investor purchasing strategies for its own account or, where applicable, for other Sophisticated Investors. This 
document does not constitute an offer to sell or solicitation of an offer to buy any securities other than the strategies offered hereby, nor does it constitute an offer 
to sell to or solicitation of an offer to buy from any person or persons in any state or other jurisdiction in which such offer or solicitation would be unlawful, or in which 
the person making such offer or solicitation is not qualified to do so, or to a person or persons to whom it is unlawful to make such offer or solicitation.

In Japan: Federated Hermes Japan Ltd is registered as a Financial Instruments Business Operator in Japan (Registration Number: Director General of the Kanto 
Local Finance Bureau (Kinsho) No. 3327), and conducting the Investment Advisory and Agency Business as defined in Article 28 (3) of the Financial Instruments and 
Exchange Act (“FIEA”). Federated Hermes Japan Ltd is acting as agent or intermediary between affiliated companies within the Federated Hermes group and 
Japanese licensed discretionary investment managers, trust banks and other Japanese financial institutions. Federated Hermes Japan Ltd is a member of Japan 
Investment Advisers Association (JIAA).

In Kuwait: This document is not for general circulation to the public in Kuwait. The strategies have not been licensed for offering in Kuwait by the Kuwait Capital 
Markets Authority or any other relevant Kuwaiti government agency. The offering of the strategies in Kuwait on the basis of a private placement or public offering 
is, therefore, restricted in accordance with Law No. 7 of 2010 and the bylaws thereto (as amended). No private or public offering of the strategies is being made in 
Kuwait, and no agreement relating to the sale of the strategies will be concluded in Kuwait. No marketing or solicitation or inducement activities are being used to 
offer or market the strategies in Kuwait.

In The Sultanate of Oman: The information contained in this document neither constitutes a public offer of securities in the Sultanate of Oman as contemplated 
by the Commercial Companies Law of Oman (Royal Decree 4/74) or the Capital Market Law of Oman (Royal Decree 80/98), nor does it constitute an offer to sell, or 
the solicitation of any offer to buy Non-Omani securities in the Sultanate of Oman as contemplated by Article 139 of the Executive Regulations to the Capital Market 
Law (issued by Decision No.1/2009). Additionally, this document is not intended to lead to the conclusion of any contract of whatsoever nature within the territory of 
the Sultanate of Oman.

In Peru: All content in this presentation is for information or general use only. The information contained in this presentation is referential and may not be construed 
as an offer, invitation or recommendation, nor should be taken as a basis to take (or stop taking) any decision. This presentation has been prepared on the basis of 
public information that is subject to change. This information may not be construed as services provided by Federated Hermes, Inc. within Peru without having the 
corresponding banking or similar license according to the applicable regulation.

In South Africa: This document is not intended and does not constitute an offer, invitation, or solicitation by any person to members of the public to invest. This 
document is not an offer in terms of Chapter 4 of the Companies Act, 2008. Accordingly this document does not, nor is it intended to, constitute a prospectus 
prepared and registered under the Companies Act.

In South Korea: Hermes Investment Management Limited is not making any representation with respect to the eligibility of any recipients of this document to 
acquire the strategies therein under the laws of Korea, including but without limitation the Foreign Exchange Transaction Act and Regulations thereunder. The 
strategies have not been registered under the Financial Investment Services and Capital Markets Act of Korea, and none of the strategies may be offered, sold or 
delivered, or offered or sold to any person for re-offering or resale, directly or indirectly, in Korea or to any resident of Korea except pursuant to applicable laws and 
regulations of Korea.

In Spain: This document is issued by Hermes Fund Managers Ireland Limited, Branch in Spain, with Fiscal Identity Number W0074815B, registered in the Mercantile 
Registry of Madrid, – Volume 40448, Book 0, Sheet 16, Section 8, Page M-718259, first registration, with domicile at Paseo de la Castellana 18, 7º planta, 28046 
Madrid – Spain, and registered in the Comisión Nacional del Mercado de Valores with official registration number 36.

In Thailand: The document has not been approved by the Securities and Exchange Commission which takes no responsibility for its contents. No offer to the public 
to purchase the strategies will be made in Thailand and this document is intended to be read by the addressee only and must not be passed to, issued to, or shown 
to the public generally.

In United Arab Emirates (Excluding Dubai International Financial Centre and Abu Dhabi Global Market): This document, and the information contained 
herein, does not constitute, and is not intended to constitute, a public offer of securities in the United Arab Emirates and accordingly should not be construed 
as such. The strategies are only being offered to a limited number of sophisticated investors in the UAE who (a) are willing and able to conduct an independent 
investigation of the risks involved in an investment in such strategies, and (b) upon their specific request. The strategies have not been approved by or licensed or 
registered with the UAE Central Bank, the Securities and Commodities Authority or any other relevant licensing authorities or governmental agencies in the UAE. 
The document is for the use of the named addressee only and should not be given or shown to any other person (other than employees, agents or consultants in 
connection with the addressee’s consideration thereof). No transaction will be concluded in the UAE and any enquiries regarding the strategies should be made to 
Hermes Investment Management Limited in London.

In Uruguay: These materials and the information contained herein does not constitute and is not intended to constitute an offer and accordingly should not be 
construed as such. The products or services referenced in these materials may not be licensed in all jurisdictions, and unless otherwise indicated, no regulator or 
government authority has reviewed these materials, or the merits of the products and services referenced herein. These materials and the information contained 
herein has been made available in accordance with the restrictions and/or limitations implemented by any applicable laws and regulations. These materials are 
directed at and intended for institutional investors (as such term is defined in each jurisdiction in which these materials are being marketed). These materials are 
provided on a confidential basis for informational purposes only and may not be reproduced in any form. Before acting on any information in these materials, 
prospective investors should inform themselves of and observe all applicable laws, rules and regulations of any relevant jurisdictions and obtain independent advice 
if required. These materials are for the use of the named addressee only and should not be given, forwarded or shown to any other person (other than employees, 
agents or consultants in connection with the addressee’s consideration thereof).



Federated Hermes
Federated Hermes is a global leader in active, responsible investing.

Guided by our conviction that responsible investing is the best way to create long-term wealth, we provide 
specialised capabilities across equity, fixed income and private markets, multi-asset and liquidity management 
strategies, and world-leading stewardship.

Our goals are to help people invest and retire better, to help clients achieve better risk-adjusted returns, and, 
where possible, to contribute to positive outcomes that benefit the wider world.

All activities previously carried out by Hermes Investment Management are now undertaken by Federated Hermes 
Limited (or one of its subsidiaries). We still offer the same distinct investment propositions and pioneering 
responsible investment and stewardship services for which we are renowned – in addition to important strategies 
from the entire group.

Our investment and stewardship 
capabilities:
A Active equities: global and regional

A Fixed income: across regions, sectors and the yield curve

A Liquidity: solutions driven by four decades of experience

A  Private markets: real estate, infrastructure, private equity 
and debt

A  Stewardship: corporate engagement, proxy voting, 
policy advocacy 

For more information, visit www.hermes-investment.com or connect with us on social media:
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http://www.hermes-investment.com

