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1 Bloomberg as at August 20 (January 1 to July 31 2024) on US dollar basis. 

There’s never a dull moment in emerging 
markets (EM). We have seen various 
noteworthy developments in EM this year 
that merit discussion in this report. 
Moreover, as we will outline, they have 
reinforced our view about the prospects for 
EM over the medium- and long-term. The 
asset class has solid foundations and we see 
a range of tangible additional drivers of 
future growth.

There have been a number of elections in key emerging 
economies this year and, as a result, we anticipate a flurry of 
positive policy activity in the coming months and years that 
should provide a supportive backdrop for many emerging 
market companies. 

We expect this to translate into investor returns in the form 
of earnings, dividends, and buy-backs; as well as freeing up 
capital that companies can re-invest in growth and margin-
accretive projects. 

1) Elections in key EM countries
Elections have concluded in important emerging economies 
this year (including India, Indonesia, Mexico and South Africa). 
In almost all cases, the new administrations remain committed 
to fiscal prudence and implementing reforms. 

While we await information from the new Mexican 
government about its judicial overhaul, and look forward 
to hearing about the incoming Indonesian government’s 
spending priorities, we remain generally positive about 
emerging economies’ fiscal discipline. In India, we expect 
Prime Minister Narendra Modi’s incremental reforms and 
focus on infrastructure creation to continue following his re-
election, while in South Africa, we expect an acceleration in 
planned reforms. 

2) South Korea’s Value-Up programme
South Korean President Yoon Suk Yeol and the country’s 
regulators are firmly behind the government’s new 
‘Corporate Value-Up Programme’ which aims to reduce the 
so-called ‘Korea discount’ that sees local companies trade 
at lower price-to-earnings multiples than global peers. The 
programme mirrors similar reforms undertaken in Japan. 
While the road will be long and bumpy, it represents a good 
start. South Korean companies are beginning to modify 
their shareholder return plans – in the form of buy-backs 
and cancellation of treasury shares – and in some cases 
proceeding with asset monetisation, as well as overseas 
listings to facilitate price discovery for the overall group. More 
needs to be done to eliminate the Korea discount, but the 
Value-Up programme represents a step in the right direction.

 
Introduction

In addition, improving corporate governance standards in 
key emerging markets should help solidify those returns, 
and ensure that retail and institutional shareholders remain 
interested and invested. Flows into EM are an equally 
important driver of performance.

Despite the fact that many EM policymakers have done an 
excellent job, and that the direction of most emerging economies 
is largely positive, EM as an asset class continues to underperform 
developed markets. The MSCI EM Index has returned 5.7% YTD 
to end-July compared with 12.7% for the MSCI World1. 

To understand what’s in store for EM for the rest of 
2024 and beyond, we first need to look at significant 
recent developments.

In almost all cases, the new EM 
administrations remain committed to fiscal 
prudence and implementing reforms.
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4) �Brazil: balancing spending with 
fiscal prudence

While there have been concerns about President Luiz Inácio 
Lula da Silva’s spending plans, Brazil’s finance and economy 
ministers have, thus far, been able to curb spending and keep 
Brazil’s debt-to-GDP ratio under control. Going forward, the 
market expectation is that this fiscal oversight should limit 
inflation expectations and allow the Central Bank of Brazil 
to cut rates further.

5) Commodities: benign pricing environment 
As the Chinese economy slowly rebounds, demand for 
commodities will pick up. In addition, there is growing global 
recognition that many of the key commodities required for 
electrification and the drive towards net zero are in short 
supply, in particular copper and aluminium. 

Moreover, the rise in demand for hybrid vehicles is likely to 
encourage demand for platinum group metals (PGMs) given 
the crucial role they play in catalytic converters. Energy 
demand remains reasonably strong, especially for liquified 
natural gas (LNG) as evidenced in long-term supply contracts. 

3) �China bids to stabilise property sector and 
reform SOEs

The Beijing government remains focused on stabilising the 
country’s crisis-hit property sector. Unlike its huge stimulus 
package in 2008, China is taking a more measured approach 
to minimise the damage, and is seeking to ensure that 
speculation does not return in the real estate market.

The government and the People’s Bank of China are 
providing liquidity support measures to solvent developers 
and selectively buying inventory. A few provinces have 
loosened property buying restrictions for first- or second-time 
buyers. However, there has been no credit-fuelled splurge as 
in the past, where debt was hurled everywhere to boost GDP, 
without any concern for the sustainability of this growth or 
subsequent returns. 

Beijing now seeks economic growth of about 5% per 
annum and has been looking to support higher value-added 
sectors and tech self-sufficiency. Technology investment has 
focused on enhancing productivity in an increasingly 
unproductive world.

Beijing now seeks economic growth of about 

per annum and has been looking 
to support higher value-added 
sectors and tech self-sufficiency.5%
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Section 2: Emerging economy resilience
Over the last three years as developed markets (DM) 
grappled with rising inflation, many emerging economies 
were already on a more stable footing – as evidenced by 
lower inflation vs. DM (in aggregate). Many emerging 
economies have also experienced limited impact from the US 
Federal Reserve’s rate hiking cycle and the recent ‘higher for 
longer’ phenomenon. 

During a period that saw the fallout from Covid-19, supply 
chain distortions, the Russia-Ukraine conflict, soaring prices 
and rocketing rates, no emerging economy defaulted on its 
debt and no EM bank required a bailout or significant 
support. One reason is the measures EM policymakers put in 
place following the infamous ‘taper tantrum’ of 2013. Another 
other reason is that many EM countries are much more 
resilient on a domestic level. 

Figure 1: Key emerging economies exhibit resilient macro backdrops

FX reserves 
US$bn

Import Cover 
in months

Current 
Account 

(% of GDP)
Inflation  

(CPI YoY%)

Short Term 
Foreign Debt 
as % of GDP

Short Term 
Foreign Debt 

as % of FX 
Reserves

Real Policy 
Rate

Spread local 
10-year yield 

vs. US 10-year

ASIA 
(average)

666 11.1 2.4 2.5 11.1 39.2 1.64 -0.04

China 3,201 16.2 1.3 0.6 7.9 44.1 3.8 -2.1

South Korea 389 7.5 3.1 2.6 7.6 36.2 0.9 -1.1

Taiwan 573 20.8 13.6 2.1 24.0 32.2 -0.1 -2.7

India 654 12.4 -0.8 4.8 2.9 15.6 1.7 2.6

Indonesia 122 7.2 -0.7 2.9 2.9 32.3 3.4 2.8

Malaysia 104 4.9 2.5 2.5 25.4 97.7 0.5 -0.5

Thailand 200 9.8 2.3 0.8 15.2 39.0 1.7 -1.7

Philippines 88 10.2 -2.4 3.55 3.3 16.5 3.0 2.4

       

LATAM 
(average)

196 9.9 -2.1 4.1 4.9 35.6 5.00 5.16

Brazil 323 17.4 -1.7 4 4.0 27.0 6.5 7.9

Mexico 220 4.8 -0.9 4.5 3.4 27.3 6.5 5.6

Chile 46 7.7 -3.6 3.75 7.2 52.6 2.0 1.9

       

EMEA 
(average)

80 4.5 -1.3 22.3 11.7 146.5 -0.92 9.88

South Africa 46 5.9 -2.0 5 8.4 69.4 3.3 6.9

Poland 135 5.5 0.6 3.75 10.5 63.1 2.0 1.4

Turkey 59 2.2 -2.4 58 16.3 306.9 -8.0 21.4

Source: Bloomberg as at July 2024. Based on expected CPI for 2024.

In light of the recent developments outlined above – elections, 
reforms, fiscal consolidation, corporate governance 
improvements, a focus on higher value-added sectors and a 
benign commodity environment – we remain confident about the 
outlook for EM for the rest of 2024. 

At this point, it’s worth pointing out various additional factors that 
we believe will further reduce economic vulnerability across EM.

Economic reforms in South Africa and Turkey
South Africa and Turkey represent two sizable EM economies that 
have underperformed over the last decade or so on the back of 
poor policy decisions by their respective governments. 

However, we have been encouraged by the Turkish government’s 
change in direction following President Recep Tayyip Erdoğan’s 
re-election last year, which has led to the reintroduction of 
orthodox economic policies – it should result in the Turkish lira 
strengthening and put an end to hyperinflation. 
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In South Africa, meanwhile, the African National Congress 
(ANC) lost its majority in May’s general election for the first 
time in the post-apartheid era. The ANC – whose kleptocratic 
and incompetent rule has caused far-reaching economic 
damage – has been forced into a coalition government with 
centrist opposition groups. We anticipate this change could 
lead to a period of improved governance, which could help 
make South Africa an attractive long-term investment 
destination once again. 

Commodities starting to outperform on 
a secular basis
It’s widely accepted that commodity markets are ‘super-
cyclical’ by nature, and tend to go through extended periods 
of boom and bust. 

If we step back and look at the big picture – over the last 
100 years – we can see a number of commodity super-cycles. 
The pattern has typically seen seven-to-10-year commodity 
upcycles followed by 10-to-20-year downcycles. 

The last downcycle began around 2011, which suggests we 
are roughly 13 years from the previous peak. It is hard to 
accurately predict when next upcycle will occur, but it’s clear 
that certain commodities are likely to be in structural 
undersupply over the next five to 10 years. 

A number of counties in the EM benchmark2 are significant 
commodity exporters, including Indonesia, Brazil, Peru, Chile, 
South Africa and Saudi Arabia. 

These economies stand to benefit from periods of higher 
commodity prices – which should strengthen domestic 
currencies, increase consumer spending, grow government 
revenues, expand investment, accelerate GDP growth, and 
boost stock values. 

The Middle East’s economic diversification
Saudi Arabia, Qatar and the UAE are in the process of 
investing their vast oil wealth in diversifying their economies – 
it means that ‘non-hydrocarbon’ GDP is likely to grow much 
faster than ‘hydrocarbon’ GDP over the next decade. It 
represents another trend that should pique the interest 
of long-term investors in the region.

2 The MSCI Emerging Markets Index.
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Section 3: The forces driving the global economy and EM positioning
Beyond 2024, we will now consider the main forces that we expect to continue to drive emerging economies over the medium 
to long term. We will also discuss the crucial question of earnings and return on equity (ROE). 

Force Comment Emerging Economies

Growth Developed economies will struggle to accelerate growth due 
to a combination of ageing populations, a rising debt-servicing 
burden, lack of productivity, a reduced ability of governments to 
spend on infrastructure and innovation and, in certain instances, a 
shift in economic models away from globalisation.

EM GDP will continue to grow over 3.5-4.0%3 and select emerging 
economies will grow over 4-4.5% annually4, benefitting from 
positive demographics and a benign investment cycle.

Supply Chains While US President Joe Biden’s administration has made 
some progress in re-establishing the US in critical technology 
manufacturing industries, overall, emerging economies will 
continue to dominate global supply chains due to the availability 
of qualified workforces, improving infrastructure, incentive 
schemes, and in certain cases, large and growing domestic 
markets that make manufacturing more economically feasible.

China remains a dominant force in global supply chains5 due to its 
impressive infrastructure and supply chain ecosystem build-out.

India is emerging as a credible regional player.

Mexico has become the most cost competitive nearshoring 
option for the US6.

Taiwan and South Korea have cemented their positions as critical 
players in global technology supply chains.

Technology Technology continues to drive large parts of the global economy 
and the trend is irreversible. We see significant improvements 
in technology, initially driven by digital, data, and cloud 
technologies. With 5G and AI, we have entered a new dimension. 
Success or otherwise of economies and companies will depend 
not only on production of technology but also the effective use 
of technology.

Most of the enabling technologies in microchip manufacturing, 
hardware, and software development are concentrated in EM 
(Taiwan, South Korea, China, and India).

In addition, emerging economies such as China and India have 
significant data advantages due to the size of their populations. 
Many emerging economies are taking steps to localise data 
technology within their borders, supporting the creation of local 
data centre and software industries.

Leverage Many governments’ addiction to debt is a well-known fact 
globally. Governments borrow to spend and meet their public 
service obligations. Arguably, all was well until the recent interest 
rate hikes hit the global economy. As a result, government debt is 
being scrutinised by the market because increasingly large sums 
will be required just to service existing obligations. In the absence 
of meaningful GDP growth, tax receipts are unlikely to rescue 
the fiscal situation, thus forcing governments to prioritise their 
spending. We anticipate that, as a result, outlay on productivity-
boosting measures such as infrastructure, and innovation will 
suffer as interest payments and other essential public services 
(e.g. health, pensions) are prioritised.

EM government debt to GDP is moderate compared to DM, 
allowing governments in EM to spend on infrastructure and other 
growth-boosting measures. 

We are witnessing a renewed focus on lowering fiscal imbalances 
in EM – a stark contrast with the situation in DM. (Witness, for 
example, US government borrowing which is the equivalent of 6% 
of GDP7.)

Politics Undue government interference in the private sector has been 
in a concern in many emerging economies in the past. However, 
politics in many parts of the Western world have a taken a 
populist turn, which has led to uncertainty and volatility. The 
recent parliamentary election in France is a case in point and the 
on-going electoral drama in the US continues to create surprises.

As discussed in the points above, the majority of recent election 
outcomes in emerging economies have been positive and, 
crucially, lend much-needed stability in an increasingly unstable 
global political environment.

Climate The risks related to climate change have moved to the top of 
the agenda in many emerging economies. Politicians meet 
regularly to craft policy responses to the climate crisis. However, 
meaningful action on the ground remains inadequate.

Most emerging economies need to accelerate plans to decarbonise 
and reduce future dependence on coal. The country with the most 
dynamic growth in renewable energy is China. It commissioned 
as much solar PV in 2023 as the entire world did in 2022, while 
additional wind power installations rose 66% year-on-year.

The role that biofuels can play in tackling climate change gained 
prominence in 2023. Emerging economies, led by Brazil and 
India, are expected to drive 70% of global demand for biofuels 
over the next five years. The development of biofuels suggests 
they could replace diesel in many sectors and even find a 
potential use in air travel 8. 

A key point to emphasise is that the majority of the renewable 
energy and electrification supply chain is concentrated in 
emerging markets, specifically in China9. Therefore, as the world 
moves towards ambitious net-zero targets, various emerging 
economies stand to benefit because of their technological and 
scale advantages in renewables.

3 Bloomberg – Economists’ forecasts for 2024-26.
4 Includes emerging economies such as China, India, Indonesia, Malaysia, and Philippines.
5 �CEPR: China is the world’s sole manufacturing superpower: A line sketch of the rise, dated January 17, 2024.  

https://cepr.org/voxeu/columns/china-worlds-sole-manufacturing-superpower-line-sketch-rise.
6 �BCG: Harnessing the Tectonic Shifts in Global Manufacturing dated September 21, 2023.  

https://www.bcg.com/publications/2023/harnessing-tectonic-global-shift-in-manufacturing.
7  Source: Bloomberg, Q2 2024.
8  �IEA: Massive expansion of renewable power opens door to achieving global tripling goal set at COP28 dated, January 11, 2024. 

https://www.iea.org/news/massive-expansion-of-renewable-power-opens-door-to-achieving-global-tripling-goal-set-at-cop28.
9  �LSE: China’s role in accelerating the global energy transition through green supply chains and trade dated, February 21, 2024. 

https://www.lse.ac.uk/granthaminstitute/publication/chinas-role-in-accelerating-the-global-energy-transition-through-green-supply-chains-and-trade/.

https://cepr.org/voxeu/columns/china-worlds-sole-manufacturing-superpower-line-sketch-rise
https://www.bcg.com/publications/2023/harnessing-tectonic-global-shift-in-manufacturing
https://www.iea.org/news/massive-expansion-of-renewable-power-opens-door-to-achieving-global-tripling-goal-set-at-cop28
https://www.lse.ac.uk/granthaminstitute/publication/chinas-role-in-accelerating-the-global-energy-transition-through-green-supply-chains-and-trade/
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Force Comment Emerging Economies

Commodities The global economy is digitalising at pace; it will eventually electrify 
at pace too. Digitalisation and electrification are two megatrends 
that will continue to shape the world, particularly as policymakers 
look to tackle global warming and improve productivity. The 
development of these megatrends suggests we are entering 
a ‘material world’ of sharply increasing demand for certain 
commodities that are essential to digitalisation and electrification.

Emerging economies boast access to large reserves of critical 
minerals. China, for example, is a big exporter of rare-earth 
metals, South Africa is a major producer of platinum group 
metals, Chile and Peru have significant reserves of copper, and 
Indonesia is the largest producer of nickel in the world10. 

Policymakers in various emerging economies are taking proactive 
steps to ensure that the companies which benefit from access to 
their critical minerals also invest locally. Access to commodities 
will become increasingly important, and we will see positive 
implications for select emerging economies in the form of higher 
investment spending, which will boost GDP.

Based on the above analysis of the forces driving the global 
economy, it is obvious that emerging economies hold 
meaningful advantages. To benefit, they will need to 
capitalise on these advantages. 

EM governments need to maintain focus on developing 
infrastructure, creating more high-quality jobs, and ensuring that 
the population at the bottom of the pyramid benefits from the 
‘trickle-down effect’ as investment and growth rates accelerate. 

It will not be easy and will require further reforms, prioritising 
spending on infrastructure over populist sops, overhauling 
state-owned enterprises (SOEs), and establishing top-tier 
corporate governance standards across the board. 

Patchy or limited reform delivery in the past has meant that 
emerging markets have not historically delivered strong 
earnings. However, we can see evidence that this is beginning 
to change: SOEs are becoming less relevant, tech now makes 
up more than 25% of the index, and structural growth – in 
countries such as India – is on the rise. 

The broad mix of countries and stocks in the EM index means 
that an active approach to investing remains the best way to 
identify the best-in-class companies that will benefit from 
the aforementioned megatrends, while at the same time 
ensuring quality, governance, and sustainability parameters 
are not sacrificed. 

10 �WTO: High demand for energy-related critical minerals creates supply chain pressures dated, January 10, 2024.  
https://www.wto.org/english/blogs_e/data_blog_e/blog_dta_10jan24_e.htm#:~:text=Exports,all%20at%206%20per%20cent).

https://www.wto.org/english/blogs_e/data_blog_e/blog_dta_10jan24_e.htm#:~:text=Exports,all%20at%206%20per%20cent
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Section 4: conclusion
As outlined in this report, there have been multiple noteworthy 
developments in emerging markets this year – and they have 
reinforced our view that many of the economies in our 
investment universe are on solid foundations with credible 
drivers of future growth. The recent election results in India and 
Indonesia have been reassuring in terms of policy continuity, 
while the election outcome in South Africa has the potential 
to accelerate reforms in the country. 

The landslide victory by the ruling Morena party in Mexico’s 
election has created unease among investors, but it appears 
increasingly likely that the new government under President-
elect Claudia Sheinbaum will take a pragmatic stance on the 
crunch issues. Meanwhile in South Korea, if the ‘Corporate 
Value-Up Programme’ is implemented effectively, it could 
provide a helpful tailwind for many South Korean companies 
and has potential to address the ‘Korean discount’.

China continues to support the country’s property sector, 
pursue SOE reform and is steadily moving towards a higher 
value-added economy; and it looks likely that Brazil will 
maintain fiscal prudence amid a benign outlook for 
key commodities.

Positive policy action in emerging economies should translate 
into a supportive environment for businesses and allow them 
to flourish. The GEMs Equity team prioritises investments in 
good quality companies with a proven ability to compound 
their value over a long time period. We seek companies with 
drivers that will help them grow structurally, with low levels of 
leverage and which trade at reasonable valuations. 

We believe companies with these characteristics will be best 
placed to outperform in a world that may well see volatile and 
higher-for-longer interest rates, slower global growth, and 
further geopolitical uncertainty.

We look for: growth/quality, value with catalysts supported by a margin of safety

Figure 2: Portfolio offers better growth and quality at reasonable valuation 
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Past performance is not a reliable indicator of future results.

1 EPS CAGR based on 2023 to 2026 based on consensus estimates. Estimates cannot be guaranteed. 2 Index method applied on current portfolio to compute the 
P/E. 3 PEG: PEG calculated as 2023 P/E divided by EPS CAGR 2023-26. ROE, Total Debt/Equity are as per last available financials. Benchmark shown is the MSCI 
Emerging Markets (Net TR). Source: Bloomberg as of July 2024. 



Global Emerging Markets Equity

The value of investments and income from them may go down as well as up, and you may not get back the original amount 
invested. Any investments overseas may be affected by currency exchange rates. Past performance is not a reliable indicator of 
future results and targets are not guaranteed.

Investments in emerging markets tend to be more volatile than those in mature markets and the value of an investment can move 
sharply down or up.

For professional investors only. This is a marketing communication. It does not constitute a solicitation or offer to any person to buy or 
sell any related securities, financial instruments or financial products. No action should be taken or omitted to be taken based on this 
document. Tax treatment depends on personal circumstances and may change. This document is not advice on legal, taxation or 
investment matters so investors must rely on their own examination of such matters or seek advice. Before making any investment (new or 
continuous), please consult a professional and/or investment adviser as to its suitability. Any opinions expressed may change. All figures, 
unless otherwise indicated, are sourced from Federated Hermes. All performance includes reinvestment of dividends and other earnings. 
Please consider all strategy characteristics when investing and not just ESG characteristics.

Federated Hermes refers to Federated Hermes Limited (“Federated Hermes”). The main entities operating under Federated Hermes are: 
Hermes Investment Management Limited (“HIML”); Hermes Fund Managers Ireland Limited (“HFMIL”); Hermes Alternative Investment 
Management Limited (“HAIML”); Hermes Real Estate Investment Management Limited (“HREIML”); Hermes Equity Ownership Services 
Limited (“EOS”); Hermes Stewardship North America Inc. (“HSNA”); Hermes GPE LLP (“Hermes GPE”); Hermes GPE (USA) Inc. (“Hermes 
GPE USA”), Hermes GPE (Singapore) Pte. Ltd (“HGPE Singapore”), Federated Investors Australia Services Pty Ltd. (“FIAS”) and Federated 
Hermes Japan Ltd (“FHJL”). HIML, HAIML and Hermes GPE are each authorised and regulated by the Financial Conduct Authority. HAIML 
and HIML carry out regulated activities associated with HREIML. HIML, Hermes GPE and Hermes GPE USA are each a registered 
investment adviser with the United States Securities and Exchange Commission (“SEC”) and HAIML and HFMIL are each an exempt 
reporting adviser. HGPE Singapore is regulated by the Monetary Authority of Singapore. FHJL is regulated by Japan Financial Services 
Agency. FIAS holds an Australian Financial Services Licence. HFMIL is authorised and regulated by the Central Bank of Ireland. HREIML, 
EOS and HSNA are unregulated and do not engage in regulated activity.

In the European Economic Area (“EAA”) this document is distributed by HFMIL. Contracts with potential investors based in the EEA for a 
segregated account will be contracted with HFMIL.

Issued and approved by Hermes Investment Management Limited which is authorised and regulated by the Financial Conduct Authority. 
Registered address: Sixth Floor, 150 Cheapside, London EC2V 6ET. Telephone calls may be recorded for training and monitoring 
purposes. Potential investors in the United Kingdom are advised that compensation may not be available under the United Kingdom 
Financial Services Compensation Scheme.

In Australia: This Strategy Document relates to potential offer of financial products or investment opportunities in Australia (Investment 
opportunities). Both Hermes Investment Management Ltd (HIML) and Federated Investors Australia Services Ltd. ACN 161 230 637 (FIAS) 
are the distributors of the Investment opportunities. HIML does not hold an Australian financial services licence (AFS licence) under the 
Corporations Act 2001 (Cth) ("Corporations Act"). HIML operates under the relevant class order relief from the Australian Securities and 
Investments Commission (ASIC) while FIAS holds an AFS licence (Licence Number – 433831).

The offer of Investment opportunities only made in circumstances under which no disclosure is required under Chapter 6D and Part 7.9 of 
the Corporations Act. Nothing in this Strategy Document is, or purports to be, an offer to a person to whom disclosure would be required 
under Chapter 6D or Part 7.9 of the Corporations Act.

This Strategy Document is not a disclosure document under Chapter 6D of the Corporations Act or a product disclosure statement for the 
purposes of Part 7.9 of the Corporations Act. This Strategy Document has not been and will not be lodged with ASIC and does not contain 
all the information that a disclosure document or a product disclosure statement is required to contain. The distribution of this Strategy 
Document in Australia has not been authorised by ASIC or any other regulatory authority in Australia. In addition, the Fund is not a 
registered managed investment scheme, as defined in the Corporations Act.

This Strategy Document is provided for general information purposes only and is not intended to constitute, and does not constitute, the 
provision of any financial product advice or recommendation and must not be relied upon as such. This Strategy Document is not intended 
to influence a person in making a decision in relation to a particular financial product or class of financial products, or an interest in a 
particular financial product or class of financial products. 

This Strategy Document has been prepared without taking account of your objectives, financial situation or needs and you should obtain 
independent professional financial advice that considers your circumstances before making any financial or investment decisions. 

In Argentina: These materials and the information contained herein does not constitute and is not intended to constitute an offer and 
accordingly should not be construed as such. The products or services referenced in these materials may not be licensed in all jurisdictions, 
and unless otherwise indicated, no regulator or government authority has reviewed these materials, or the merits of the products and 
services referenced herein. These materials and the information contained herein has been made available in accordance with the 
restrictions and/or limitations implemented by any applicable laws and regulations. These materials are directed at and intended for 
institutional investors (as such term is defined in each jurisdiction in which these materials are being marketed). These materials are 
provided on a confidential basis for informational purposes only and may not be reproduced in any form. Before acting on any information 
in these materials, prospective investors should inform themselves of and observe all applicable laws, rules and regulations of any relevant 
jurisdictions and obtain independent advice if required. These materials are for the use of the named addressee only and should not be 
given, forwarded or shown to any other person (other than employees, agents or consultants in connection with the addressee’s 
consideration thereof).

In Bahrain: This document has not been approved by the Central Bank of Bahrain which takes no responsibility for its contents. No offer to 
the public to purchase the strategies will be made in the Kingdom of Bahrain and this document is intended to be read by the addressee 
only and must not be passed to, issued to, or shown to the public generally. 

In Brazil: The strategies may not be offered or sold to the public in Brazil. Accordingly, the strategies have not been nor will be registered 
with the Brazilian Securities Commission – CVM nor have they been submitted to the foregoing agency for approval. Documents relating to 
the strategies, as well as the information contained therein, may not be supplied to the public in Brazil, as the offering of strategies is not a 
public offering of securities in Brazil, nor used in connection with any offer for subscription or sale of securities to the public in Brazil.
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In Brunei: This document is intended for distribution only to specific classes of investors as specified in the Order and must not, therefore, 
be delivered to, or relied on by, a retail client. The Autoriti Monetari Brunei Darussalam is not responsible for reviewing any documents in 
connection with these strategies. Prospective purchasers of the strategy should conduct their own due diligence. 

In Chile: Federated Hermes is not registered or licensed in Chile to provide managed account services and is not subject to the 
supervision of the Comisión para el Mercado Financiero of Chile (“CMF”). The managed account services may not be publicly offered or 
sold in Chile.

In China: This document does not constitute a public offer of the strategies in the People's Republic of China (the "PRC"). The strategies 
are not being offered or sold directly or indirectly in the PRC to or for the benefit of, legal or natural persons of the PRC. Further, no legal 
or natural persons of the PRC may directly or indirectly purchase any of the strategies or any beneficial interest therein without obtaining all 
prior PRC’s governmental approvals that are required, whether statutorily or otherwise. Persons who come into possession of this 
document are required by the issuer and its representatives to observe these restrictions.

In Colombia: This document does not have the purpose or the effect of initiating, directly or indirectly, the purchase of a product or the 
rendering of a service by Federated Hermes ("investment adviser") to Colombian residents. The investment adviser´s products and/or 
services may not be promoted or marketed in Colombia or to Colombian residents unless such promotion and marketing is made in 
compliance with decree 2555 of 2010 and other applicable rules and regulations related to the promotion of foreign financial and/or 
securities related products or services in Colombia. The investment adviser has not received authorisation of licensing from the Financial 
Superintendency of Colombia or any other governmental authority in Colombia to market or sell its financial products or services in 
Colombia. By receiving this document, each recipient resident in Colombia acknowledges and agrees that such recipient has contacted the 
investment adviser at its own initiative and not as a result of any promotion or publicity by the investment adviser or any of its 
representatives. Colombian residents acknowledge and represent that (1) the receipt of this presentation does not constitute a solicitation 
from the investment adviser for its financial products and/or services, and (2) they are not receiving from the investment adviser any direct 
or indirect promotion or marketing of financial products and/or services.

In Hong Kong: The contents of this document have not been reviewed by any regulatory authority in Hong Kong. You are advised to 
exercise caution in relation to the offer. If you are in any doubt about any of the contents of this document, you should obtain independent 
professional advice. The strategies are not authorised under Section 104 of the Securities and Futures Ordinance of Hong Kong by the 
Securities and Futures Commission of Hong Kong. Accordingly, the distribution of this document, and the placement of interests in Hong 
Kong, is restricted. This document may only be distributed, circulated or issued to persons who are professional investors under the 
Securities and Futures Ordinance and any rules made under that Ordinance or as otherwise permitted by the Securities and 
Futures Ordinance.

In Israel: This document has not been approved by the Israel Securities Authority and will only be distributed to Israeli residents in a 
manner that will not constitute "an offer to the public" under sections 15 and 15a of the Israel Securities Law, 5728-1968 ("the Securities 
Law") or section 25 of the Joint Investment Trusts Law, 5754-1994 ("the Joint Investment Trusts Law "), as applicable. The strategies are 
being offered to a limited number of investors (35 investors or fewer during any given 12 month period) and/or those categories of 
investors listed in the First Addendum ("the Addendum") to the Securities Law, ("Sophisticated Investors") namely joint investment funds 
or mutual trust funds, provident funds, insurance companies, banking corporations (purchasing strategies for themselves or for clients who 
are Sophisticated Investors), portfolio managers (purchasing strategies for themselves or for clients who are Sophisticated Investors), 
investment advisors or investment marketers (purchasing strategies for themselves), members of the Tel-Aviv Stock Exchange (purchasing 
strategies for themselves or for clients who are Sophisticated Investors), underwriters (purchasing strategies for themselves), venture capital 
funds engaging mainly in the capital market, an entity which is wholly-owned by Sophisticated Investors, corporations, (other than formed 
for the specific purpose of an acquisition pursuant to an offer),with a shareholder’s equity in excess of NIS 50 million, and individuals in 
respect of whom the terms of item 9 in the Schedule to the Investment Advice Law hold true investing for their own account, each as 
defined in the said Addendum, as amended from time to time, and who in each case have provided written confirmation that they qualify 
as Sophisticated Investors, and that they are aware of the consequences of such designation and agree thereto; in all cases under 
circumstances that will fall within the private placement or other exemptions of the Joint Investment Trusts Law, the Securities Law and any 
applicable guidelines, pronouncements or rulings issued from time to time by the Israel Securities Authority. This document may not be 
reproduced or used for any other purpose, nor be furnished to any other person other than those to whom copies have been sent. Any 
offeree who purchases strategies is purchasing such strategies for its own benefit and account and not with the aim or intention of 
distributing or offering such strategies to other parties (other than, in the case of an offeree which is a Sophisticated Investor by virtue of it 
being a banking corporation, portfolio manager or member of the Tel-Aviv Stock Exchange, as defined in the Addendum, where such 
offeree is purchasing strategies for another party which is a Sophisticated Investor). Nothing in this document should be considered 
investment advice or investment marketing as defined in the Regulation of Investment Counselling, Investment Marketing and Portfolio 
Management Law, 5755-1995. Investors are encouraged to seek competent investment counselling from a locally licensed investment 
counsel prior to making the investment. As a prerequisite to the receipt of a copy of this document a recipient may be required by the 
Issuer to provide confirmation that it is a Sophisticated Investor purchasing strategies for its own account or, where applicable, for other 
Sophisticated Investors. This document does not constitute an offer to sell or solicitation of an offer to buy any securities other than the 
strategies offered hereby, nor does it constitute an offer to sell to or solicitation of an offer to buy from any person or persons in any state 
or other jurisdiction in which such offer or solicitation would be unlawful, or in which the person making such offer or solicitation is not 
qualified to do so, or to a person or persons to whom it is unlawful to make such offer or solicitation.

In Japan: Federated Hermes Japan Ltd is registered as a Financial Instruments Business Operator in Japan (Registration Number: Director 
General of the Kanto Local Finance Bureau (Kinsho) No. 3327), and conducting the Investment Advisory and Agency Business as defined in 
Article 28 (3) of the Financial Instruments and Exchange Act (FIEA). Federated Hermes Japan Ltd is acting as agent or intermediary for the 
conclusion of investment advisory contracts or discretionary investment contracts between affiliated companies within the Federated 
Hermes group and Japanese licensed discretionary investment managers, trust banks and other Japanese financial institutions. Federated 
Hermes Japan Ltd is a member of Japan Investment Advisers Association (JIAA). Reference to Federated Hermes in this material is not 
limited to Federated Hermes Japan Ltd, but includes group affiliates.
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In Kuwait: This document is not for general circulation to the public in Kuwait. The strategies have not been licensed for offering in Kuwait 
by the Kuwait Capital Markets Authority or any other relevant Kuwaiti government agency. The offering of the strategies in Kuwait on the 
basis of a private placement or public offering is, therefore, restricted in accordance with Law No. 7 of 2010 and the bylaws thereto (as 
amended). No private or public offering of the strategies is being made in Kuwait, and no agreement relating to the sale of the strategies 
will be concluded in Kuwait. No marketing or solicitation or inducement activities are being used to offer or market the strategies in Kuwait. 

In The Sultanate of Oman: The information contained in this document neither constitutes a public offer of securities in the Sultanate of 
Oman as contemplated by the Commercial Companies Law of Oman (Royal Decree 4/74) or the Capital Market Law of Oman (Royal 
Decree 80/98), nor does it constitute an offer to sell, or the solicitation of any offer to buy Non-Omani securities in the Sultanate of Oman 
as contemplated by Article 139 of the Executive Regulations to the Capital Market Law (issued by Decision No.1/2009). Additionally, this 
document is not intended to lead to the conclusion of any contract of whatsoever nature within the territory of the Sultanate of Oman.

In Peru: All content in this presentation is for information or general use only. The information contained in this presentation is referential 
and may not be construed as an offer, invitation or recommendation, nor should be taken as a basis to take (or stop taking) any decision. 
This presentation has been prepared on the basis of public information that is subject to change. This information may not be construed as 
services provided by Federated Hermes, Inc. within Peru without having the corresponding banking or similar license according to the 
applicable regulation.

In South Africa: This document is not intended and does not constitute an offer, invitation, or solicitation by any person to members of the 
public to invest. This document is not an offer in terms of Chapter 4 of the Companies Act, 2008. Accordingly this document does not, nor 
is it intended to, constitute a prospectus prepared and registered under the Companies Act. 

In South Korea: Hermes Investment Management Limited is not making any representation with respect to the eligibility of any recipients 
of this document to acquire the strategies therein under the laws of Korea, including but without limitation the Foreign Exchange 
Transaction Act and Regulations thereunder. The strategies have not been registered under the Financial Investment Services and Capital 
Markets Act of Korea, and none of the strategies may be offered, sold or delivered, or offered or sold to any person for re-offering or 
resale, directly or indirectly, in Korea or to any resident of Korea except pursuant to applicable laws and regulations of Korea.

In Spain: This document is issued by Hermes Fund Managers Ireland Limited, Branch in Spain, with Fiscal Identity Number W0074815B, 
registered in the Mercantile Registry of Madrid, – Volume 40448, Book 0, Sheet 16, Section 8, Page M-718259, first registration, with 
domicile at Paseo de la Castellana 18, 7º planta, 28046 Madrid – Spain, and registered in the Comisión Nacional del Mercado de Valores 
with official registration number 36.

In Thailand: The document has not been approved by the Securities and Exchange Commission which takes no responsibility for its 
contents. No offer to the public to purchase the strategies will be made in Thailand and this document is intended to be read by the 
addressee only and must not be passed to, issued to, or shown to the public generally.

In United Arab Emirates (Excluding Dubai International Financial Centre and Abu Dhabi Global Market): This document, and the 
information contained herein, does not constitute, and is not intended to constitute, a public offer of securities in the United Arab Emirates 
and accordingly should not be construed as such. The strategies are only being offered to a limited number of sophisticated investors in 
the UAE who (a) are willing and able to conduct an independent investigation of the risks involved in an investment in such strategies, and 
(b) upon their specific request. The strategies have not been approved by or licensed or registered with the UAE Central Bank, the 
Securities and Commodities Authority or any other relevant licensing authorities or governmental agencies in the UAE. The document is for 
the use of the named addressee only and should not be given or shown to any other person (other than employees, agents or consultants 
in connection with the addressee's consideration thereof). No transaction will be concluded in the UAE and any enquiries regarding the 
strategies should be made to Hermes Investment Management Limited in London.

In Uruguay: These materials and the information contained herein does not constitute and is not intended to constitute an offer and 
accordingly should not be construed as such. The products or services referenced in these materials may not be licensed in all jurisdictions, 
and unless otherwise indicated, no regulator or government authority has reviewed these materials, or the merits of the products and 
services referenced herein. These materials and the information contained herein has been made available in accordance with the 
restrictions and/or limitations implemented by any applicable laws and regulations. These materials are directed at and intended for 
institutional investors (as such term is defined in each jurisdiction in which these materials are being marketed). These materials are 
provided on a confidential basis for informational purposes only and may not be reproduced in any form. Before acting on any information 
in these materials, prospective investors should inform themselves of and observe all applicable laws, rules and regulations of any relevant 
jurisdictions and obtain independent advice if required. These materials are for the use of the named addressee only and should not be 
given, forwarded or shown to any other person (other than employees, agents or consultants in connection with the addressee’s 
consideration thereof).
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Federated Hermes
Federated Hermes is a global leader in active, responsible investing.

Guided by our conviction that responsible investing is the best way to create long-term wealth, we provide 
specialised capabilities across equity, fixed income and private markets, multi-asset and liquidity management 
strategies, and world-leading stewardship.

Our goals are to help people invest and retire better, to help clients achieve better risk-adjusted returns and, where 
possible, to contribute to positive outcomes that benefit the wider world.

Our investment and stewardship 
capabilities:

	 Active equities: global and regional

	 Fixed income: across regions, sectors and the yield curve

	 Liquidity: solutions driven by five decades of experience

	� Private markets: private equity, private credit, real estate, 
infrastructure and natural capital

	 �Stewardship: corporate engagement, proxy voting, 
policy advocacy 

For more information, visit www.hermes-investment.com or connect with us on social media:


